If others depend on you for financial support, part of your financial plan should include how you will provide for
them in the event of your death. To help you decide which option is the best for you, we’ve covered the basics.

The Basics of Life Insurance
If you are married, it’s important for both spouses to have a life insurance policy.
If both people bring in an income, a death can be a difficult financial loss. Also, if
a stay-at-home parent should pass away, expenses such as childcare and other
domestic items can create financial hardship, too.
There are two basic types of life insurance: term life insurance and permanent
life insurance. The type of life insurance policy that best suits you will depend on
your unique needs.
Option #1: Term Life Insurance
Just as its name implies, term life insurance covers you for a specific period of
time, or term, that you choose. Since it offers a death benefit but no cash value,
term life insurance is an inexpensive way to protect your beneficiaries for a
specified period of time.

How Much Insurance Do
I Need?
To find the right amount of
coverage, it’s important to weigh
your dependents’ current lifestyle
and spending needs against their
future sources of income and
assets. We can help you figure out
how much your family will need to
replace this lost income over this
length of time should something
happen to you. Call us today at 513779-2800 to learn more.

Renewal term life insurance can be renewed at the end of the term, at the
option of the policyholder and without evidence of insurability, for a limited
number of successive terms. It can also be converted, or exchanged for a
permanent insurance policy, without evidence of insurability down the road. It’s
important to note that rates generally increase along with the insured’s age.
Option #2: Whole Life Insurance
Permanent life insurance is any form of life insurance other than term. Examples
are whole life, universal life and variable life. These policies combine term life
insurance with a long-term, tax-sheltered savings plan.
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Whole life is the most basic type of permanent life insurance. It provides
coverage that lasts a lifetime and also builds up a cash value that you can borrow
against, withdraw or use to pay future premiums.
A life insurance policy with a cash value is ideal for those who have a lifetime
need for insurance protection, prefer stable premiums over the life of the policy,
want a policy that allows them to build tax-deferred values, and value the high
degree of coverage the policy affords. While rates for a whole life insurance
policy remain stable over the life of the policy, premiums are initially more costly
than for term insurance.
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Like many industries, the world of insurance has its own unique set of vocabulary to describe its products. To
help you understand the information included in a life insurance policy, we’ve gathered some basic.

The Basics of Life Insurance Terms
A Helpful Glossary of Common Policy Types and Terms
Beneficiary: The person or party named by the owner of a life insurance policy to
receive the policy benefit.
Cash value: The savings element of a permanent life insurance policy that
represents the policy owner’s interest in the policy.
Contingent beneficiary: The party designated to receive proceeds of a life
insurance policy following the insured’s death if the primary beneficiary
predeceased the insured.
Convertible term insurance policy: A term life insurance policy that gives the
policy owner the right to convert the policy to a permanent plan of insurance.
Dividend: A return of part of the premium.
Face amount: The amount of the death benefit payable under a life insurance
policy.
Irrevocable beneficiary: A life insurance policy beneficiary who has a vested
interest in the policy proceeds even during the insured’s lifetime because the
policy owner has the right to change the beneficiary designation only after
obtaining the beneficiary’s consent.
Insurable interest: The interest an insurance policy owner has in the risk that is
insured. The owner of a life insurance policy has an insurable interest in the
insured when the policy owner is likely to benefit if the insured continues to live
and is likely to suffer some loss or detriment if the insured dies.
Insured life: The person on whose life the policy is issued.

Renewable term life insurance: A
term life insurance policy that can
be renewed at the end of the policy
term.
Term life insurance: A life insurance
policy which provides a stated
benefit upon the holder's death,
provided that the death occurs
within a certain specified time
period. Policy does not build up a
cash value.
Universal life insurance: A type of
flexible permanent life insurance
offering both term life insurance as
well as a savings element, which is
invested to provide a cash value
buildup. Elements can be reviewed
and altered as a policyholder's
circumstances change.
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Original age conversion: A conversion of a term life insurance policy to a
permanent plan of insurance at a premium rate, based on the insured’s age
when the original term policy was purchased.
Permanent life insurance: Life insurance that provides coverage throughout the
insured’s lifetime and also provides a savings element.
Policy anniversary: As a general rule, the date on which coverage under an
insurance policy became effective.
Premiums: Amount paid to the insurance company to buy a policy and keep it in
force.
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Did You Know?
Life Insurance premiums are calculated after looking at an individual’s health risk
factors, such as tobacco use, cholesterol level, obesity, diabetes and family
history. Modifying controllable health and lifestyle factors will reduce your life
insurance premium, in addition to making you healthier!

CALCULATING LIFE INSURANCE PREMIUMS
When applying for life insurance, you will
be asked to provide information about
your medical history and take a physical
examination. If you are not completely
truthful about your medical history, you
may lose your policy or, when you die,
your dependents may be denied death
benefits. Therefore, it is imperative that
you tell the truth throughout this process.
The Medical Exam:
A medical practitioner hired by the
insurance company will typically come to
your home to administer an exam. This
person will check your weight, blood
pressure and other vital signs.

After this process, the insurance company
will determine your premium. There are
health factors that you can change to
lower your premium. For instance, you
could:


Stop smoking



Lose weight



Improve your cholesterol levels



Take medications regularly

If you have taken the steps to improve
controllable health factors, such as
quitting smoking, you may contact the
insurance company and ask about
lowering your premium.

Healthy Hints
Do you have family members who nag you about exercising more, eating
healthier, quitting smoking or lowering your blood pressure? Well… it may be
time to start listening to them. Your lifestyle, engaging in dangerous activities and
having modifiable health issues (example: smoking-related asthma) will increase
your premium.
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Did You Know?
When applying for life insurance, you will probably have to undergo a medical
exam to determine your premium. These exams are done in your home by
paramedical health care professionals who are hired by the insurance company. In
addition to the exams, you will also have to provide information about your
medical and family history.

LIFE INSURANCE MEDICAL EXAMS
The insurance company hires a
paramedical professional to complete a
medical exam before issuing life insurance
in order to identify any health conditions
that may shorten your life. The cost of this
entire process is covered by the insurance
company.



Exams do not include sensitive tissues,
such as breast or prostate exams.



If there are any additional questions
after the exam, you may be asked to
submit more information.



Additional tests may be ordered based
on your age and the policy amount
desired.



After the results are received by the
insurance company, you will be given
a risk rating: either flat or table for
your medical history and conditions. In
general, table ratings increase
premiums because they are
permanent or somewhat permanent
conditions.

The Medical Exam Process:


Paramedical professional will gather
your medical history, height, weight,
blood pressure, pulse and potentially
blood and/or urine samples.



Blood tests are used to detect the
presence of antibodies or antigens to
various viruses and diseases. Urine
tests are used to detect the presence
of medications and illegal drugs.


Plan Ahead
Some things to consider before having a life insurance medical exam:


Get a good night’s sleep the night before.



Do not drink alcohol for at least eight hours prior to the exam.



Limit your intake of salt and high cholesterol foods for at least 24 hours prior
to the exam.



Do not engage in strenuous exercise for 24 hours prior to the exam.
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